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M&A Summary: Salesforce Consulting Partners (YTD 2025)

Date Acquirer Target Amt. Deal Summary

Oct 9, 2025 Perficient Kelley Austin -

• Perficient’s acquisition of Kelley Austin will: 
add award-winning Revenue Cloud, Data 
Cloud, and Agentforce expertise to 
Perficient's Salesforce expertise.

Oct 9, 2025
Tata 

Consultancy 
Services (TCS)

ListEngage $72.8M • Global IT services firm, TCS, acquires 
Salesforce partner ListEngage.

Oct 7, 2025 Kicksaw Northbound -

• Salesforce partner Kicksaw acquires Contract 
Lifecycle Management (CLM) Salesforce 
partner, Northbound. PE Backed by Rallyday 
Partners.

Oct 2, 2025 ZS Torrent 
Consulting -

• Torrent Consulting's Salesforce capabilities 
will augment ZS's healthcare expertise and 
AI innovation.

Oct 1, 2025 NTT Data EXAH -
• NTT Data acquires EXAH, a leading 

Salesforce Consulting Partner and AI 
implementation specialist.

Aug 29, 2025 Accenture NeuraFlash -

• a leading Salesforce and gen AI consulting 
company that specializes in agentic solutions 
for sales, service, and field service 
operations.

May 1, 2025 Eigen X
Forvis Mazars 

Salesforce 
Practice

-
• Eigen X acquires the Salesforce Practice 

from Forvis Mazars, one of the largest public 
accounting and consulting firms in the US.

• Salesforce continues to hold the leading global market share in customer relationship 
management software and maintains deep integration across enterprise systems. Its 
focus on expanding product offerings (like Slack, Data Cloud, and Agentforce) and 
leveraging generative AI is expected to drive robust long-term growth, especially as 
digital transformation remains a priority for global enterprises.

• Salesforce delivered revenue of $10.24 billion in the most recent quarter, representing 
about 9.8% year-over-year growth and beating analyst estimates. Adjusted EPS came in at 
$2.91, also exceeding expectations. Subscription and Support revenues grew 11% year-
over-year, while Professional Services saw a slight decline.

• Recent Salesforce Acquisitions: Apromore, Waii, Bluebirds, Regrello, Moonhub, 
Informatica, and Convergence.ai.

Market Commentary Salesforce Latest M&A and Investment News

Salesforce Consulting Partners (Selected) 

Select M&A Transactions

Salesforce acquires 
process  

intelligence 
software Apromore

Salesforce 
announces Q2 

Fiscal 2026 revenue 
of $10.2B, up 10% 

YoY

Salesforce acquires 
natural language-
to-SQL platform 

Waii

Salesforce acquires 
AI-powered 
prospecting 

platform Bluebirds
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Summary

Salesforce (CRM) is currently trading near its 52-week low, driven by 
decelerating growth and cautious enterprise spending. However, 
analysts see potential for recovery, emphasizing the company's 
leadership in the CRM market and focus on AI-driven growth.

• AI and Digital Transformation: Infosys launched the Customer 
Experience Suite for Salesforce, aiming to enhance digital 
transformation through AI, highlighting the increasing importance 
of technology integration in CRM.

• Growth Opportunities: The global AI Sales Development 
Representative market is projected to grow from $4.12 billion to 
$15.01 billion by 2030, emphasizing the demand for personalized 
sales solutions.

• Recent Acquisition (Oct. 9, 2025): Salesforce acquires process 
intelligence software Apromore. The acquisition will bring 
Apromore’s deep domain expertise in process intelligence and 
optimization directly into the Salesforce platform. This is a 
significant step in accelerating Salesforce’s innovation in agentic 
process automation, giving customers a unified, real-time view of 
how their business processes actually run across front, middle, and 
back-office systems. The acquisition of Apromore will provide a full 
spectrum of process intelligence capabilities that accelerate 
Salesforce’s agentic process automation vision: 

YTD Stock Price Chart as of October 13, 2025, Yahoo! Finance
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• Solganick Client
Kavaliro provides Salesforce consulting and systems integration services to enterprise clients in the U.S. and 
Canada. 

has been acquired by 

Case Study: Accordion acquires Salesforce Consulting Division from 
Kavaliro

• Situation
The parent company and owner of Kavaliro is a IT staffing and solutions company that wanted to focus on its core IT 
staffing business and spin off its Salesforce consulting division.
Solganick conducted a competitive M&A process on behalf of the parent company and shareholders. Multiple parties 
were interested, and the buyer that landed the deal was the best fit for its business model, shareholder valuation, and 
deal structure goals.

• Process and Results
Solganick served as the exclusive financial advisor to Kavaliro and spearheaded a targeted and highly 
competitive M&A marketing process involving buyers across the IT services sector with a focus on Salesforce 
partners.
The Solganick team’s deep knowledge of the industry, excellent understanding of the buyer universe and 
market, and professional advice and support were all critical in helping the team navigate the deal process.
Ultimately,  private equity-backed consulting company, Accordion, was the clear winner of the transaction 
process, which led to an all-cash transaction.
Kavaliro’s highly skilled employees will merge with the buyer to focus on its expertise within Salesforce revenue 
cloud and consulting services serving mid-market enterprise clients around the U.S. and Canada.
Transaction Announced March 2025

Backed by PE Firm

Solganick was the exclusive M&A advisor to Kavaliro
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Highlighted Transaction: Nextira
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Solganick Advises Nextira in its Sale to Accenture

• Nextira, an AWS Premier Partner headquartered in Austin, TX, uses 
AWS to deliver cloud-native innovation, artificial intelligence, 
predictive analytics, and immersive experiences for their clients.

• Because of Solganick & Co.’s deep experience within technology 
services, including the buyer universe, valuation drivers, and 
overall M&A environment, Solganick & Co. was engaged to run a 
highly targeted, efficient and competitive M&A process.

• The Solganick team worked closely with Nextira management to 
attractively position the business and ultimately receive several 
attractive offers exceeding initial valuation expectations.

• Solganick & Co. supported the entire M&A process, including the 
client’s initial selection of Accenture as well as successful 
transaction negotiations.  

• The transaction was completed in June 2023.

Artificial 
Intelligence

Cloud
Computing

Data &
Analytics

has been acquired by

Technology Services

`
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has been acquired by

Select M&A Transaction Experience

Technology Services

has been acquired by

Undisclosed Buyer
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DALLAS
6860 Dallas Pkwy
Ste 200, Plano, TX 75024

LOS ANGELES
2029 Century Park East, Ste 
400, Los Angeles, CA 90067

mergers@solganick.com
Phone: (310) 684-3130

LOCATIONS 

Salesforce Partner Investment Banking Team

This research report is intended for informational and discussion purposes only. Information presented herein is not 
investment advice of any kind and does not constitute a recommendation as to the purchase or sale of any 
securities nor interests or as to any other course of action. General, financial, and statistical information concerning 
the details of this report and related industry are from third-party sources and direct research that Solganick & Co. 
believes to be reliable. Solganick & Co. has accurately reflected such information in this research report; however, 
Solganick & Co. makes no representation as to the sources’ accuracy or completeness and has accepted this 
information without further verification. All forward-looking statements in this report may not be achieved and thus 
there is no guarantee of such statements.

Neither all nor any part of the content of this report may be conveyed to the public through advertising, public 
relations, news, sales, mail, direct transmittal, or other media without the prior written consent of Solganick & Co. 
Solganick & Co.’s research is as of the date reported herein. Solganick & Co. has no direct client affiliation with any 
of the companies used as a basis for research in this report, nor does Solganick & Co. hold any investments in the 
companies listed herein. The content of this report may be used, in part, as a basis for any work that Solganick & Co. 
performs for you in the future at the sole discretion of Solganick & Co. 

DISCLAIMER

Solganick & Co.
Questions? Contact Us

DAVID JOHNSON
Managing Director

djohnson@solganick.com
(727) 460-4280

AARON SOLGANICK
CEO/Founder

aaron@solganick.com
(310) 713-4764

SAMANTHA CHANG
Deal Origination

schang@solganick.com
(949) 981-2738

GAYLEN TASKER
Deal Origination

gtasker@solganick.com
(949) 339-6050

STEVE MITZENMACHER
Executive Director

smitz@solganick.com
(415) 519-3349

Deal Origination Team

JASON CHAN
Director

jchan@solganick.com
(415)  269-6355

mailto:mergers@solganick.com
mailto:djohnson@solganick.com
mailto:aaron@solganick.com
mailto:schang@solganick.com
mailto:gtasker@solganick.com
mailto:smitz@solganick.com
mailto:jchan@solganick.com

	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Slide Number 5

